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Explain the concept of distribution channel, state its type
OR
What id distribution function? Discuss the role of distribution channel
Discuss any one from the following
(1) Activities of Distribution channel
(2) Distribution channel strategy
How does Distribution function do the value of enhancement of a
product?
OR
In which way is the distribution channel management done.
How is cost analysis conducted by Distribution channel management
done.
OR
State the criteria’s measuring the suitability of channel.
Discuss as a part of classification of channel flow scheme
(1) Physical Possession flow
OR
(2) Ownership flow
Write note on (Any one)
(1) An ideal channel formed
(2) Negotiation flow
How can we select ideal channel partner of Distribution channel
OR
How the Distribution channel can be customer oriented
Write a note on any one
(1) main goal of channel member
(2) Relationship between channel member
Explain the meaning of any one
(1) Channel position
(2) Channel power
How can the channel Leader influence the member
OR
Explain the types of influence strategies used for channel management
Write a note on (Any one)
(1) The process of channel conflict
(2) Felt conflict stage
Explain any one as a tool of motivating channel member
(1) Promotion system
(2) Payment system
Answer in brief  (Any seven)

(1) Cost analysis (7) Core elements of a channel
(2) Channel management (8) Channel flow
process
(3) Consumer oriented channels  (9) Conflict management
(4) Relational Exchange (10) Expert power
(5) Influence strategies (11) Market Inter mediatories

(6) Channel Power (12) Ideal channel.
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